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Critical Issues on the Agenda

Tudor Hotel at the United Nations = 304 East 42nd Street
212-986-8800
New York, NY = May 16, 2008

8:30 am — 9:00 am Registration
9:00 am — 9:50 am The Contract, the Negotiation, the Players and the Closing of the Real Estate Deal
— Karen S. Sonn, Esq.
« Drafting and Negotiation of the Contract of Sale for the Single-Family Home
« Getting to Closing
« The Bank, the Closing and the Post-Closing

9:50 am — 10:30 am Title Insurance Issues
— Melvyn Mitzner, Esq.
« Preliminary Reports
« Role of Title Insurance in Commercial and Residential Transactions
« Claims Against Title Insurers Under the Title Policy and Outside the Policy

10:30 am — 10:45 Break

10:45 am = 11:30 am Taxes Due and Tax Strategies to Minimize Tax Implications at Closing
— Melvyn Mitzner, Esq.
« §1031 Tax-Deferred Exchanges
« Like-Kind Property, Identification, Timing
« Other Strategies to Minimize Taxes Due as a Result of the Sale

11:30 am = 12:30 e Cooperative and Condominium Contracts and Closings
— Aaron Shmulewitz, Esq.
« The New Contract
« Elements of a Cooperative Closing
« The Managing Agent, the Bank and the Cooperative Board

12:30 m — 1:30 om Lunch (On Your Own)

130 —2:15m Overview of IRC Section 1031 and Tax Deferral Advantages
— Nicole M. De Santis, Esq.

Essential Exchange Requirements

— Nicole M. De Santis, Esq.
« Like-Kind Property
« Qualified Purpose and the Qualified Intermediary

Types of Exchanges
— Nicole M. De Santis, Esq.
« The Delayed Exchange, the Simultaneous Exchange and the Reverse Exchange
« The Personal Property Exchange, the Mixed Use Exchange and the Build to Suit
Exchange

1031 Exchange Pitfalls

— Nicole M. De Santis, Esq.
« Control of Proceeds and Boot
- Gain vs. Equity

Additional and Advanced 1031 Exchange Issues
— Nicole M. De Santis, Esq.

2:15m—2:30 e Break

2:30 o —3:30 pu Landlord-Tenant Issues Affecting Real Estate
— Adam Leitman Bailey, Esq.
« Buying a Property With Tenants and Rent Regulated Tenants
- Landlord and Tenant/Shareholder Rights in Single-Family and Multifamily
Dwellings
« Rent Stabilization and Rent Control Issues Affecting the Purchase and Sale of
Multidwelling Units

3:30 om — 4:00 pu Due Diligence Issues Affecting the Multifamily Dwelling
— Adam Leitman Bailey, Esq.
« Documents That Must Be Collected and Analyzed Before Contract and Closing, and
How to Obtain Said Documentation
« Determining the True Income and Expenses of a Multifamily and Rent Regulated
Property

4:00 om — 4:30 pm Ethical Issues Involving the Real Estate Transaction
— Adam Leitman Bailey, Esq.

Lorman Education Services reserves the right to modify
the agenda and the faculty when circumstances are beyond our control.



Registration

Fundamentals of Real Estate Closings
New York, NY - May 16, 2008

g Internet: www.lorman.com Fax: Complete this form, fax entire

Email: customerservice@lorman.com panel including payment information

Mail: Detach or photocopy this panel and (0715-833-3953

mail with payment information to: Phone: 866-352-9539 (to register or

. ) for general questions
Lorman Education Services, 9 q )

PO. Box 509, Eau Claire, WI 54702-0509

If you need special accommodations, please contact us two weeks in advance of the program.

Seminar Tuition (includes manual)
[[1$399 for a single registrant

[]$389 each for two or more from the same organization

To Order Products From This Seminar Please allow four to six weeks after the date of the seminar for delivery.
[1$419 CD/manual package

[1$129 manual only
(Add $7 shipping/handling, plus applicable sales tax, to product orders. If tax-exempt, please include your certificate.)

Names of Attendees (Please print clearly) Priority Code Discount Code
1. Name
Title Email
2. Name
Title Email
Firm Name
Address
City State/Zip
Telephone ( ) Fax ( )

Approving Manager

Title Email
[] Check enclosed payable to Lorman Education Services

[JCharge to creditcard __ AE __MC __VISA Signature
Card number Exp. Date

© 2008 Lorman Education Services. All rights reserved.

Cancellations: Substitute registrants are welcome and may be named at any time. If you cancel six or more business days in advance,
you will receive a full refund, less a $20.00 service charge. If you cancel within five business days you are not entitled to a cash refund.
However, as a courtesy, we will allow you to apply your payment toward any future Lorman seminar within one year from the date you
cancel. Please note that if you do not attend and you do not cancel as described above, you are responsible for the entire payment.
Lorman disclaims any liability for any other direct or compensatory payment.

Seminar ID: 378054 D

=g
ORDER ONLINE

Lorman Bookstore

Visit us at www.lorman.com to get more information on these and other products, and to download
electronic manuals immediately. Our policy is to fill all orders with the most recent editions available.
Your bookstore item(s) will be shipped within three to five business days, upon receipt of your order.

Real Estate Litigation — Private Improvement Mechanics’ Liens in New York: The Ins and Outs;
Eminent Domain Disputes in New York State; The Yellowstone Doctrine: Alive and Well; Mold
Litigation — 2007 Overview.

Item: 336477 CD and Manual __@ $139 Manual ___@ $69 E-Manual ___@ $69

Commercial Real Estate Financing — Environmental Concerns With Real Estate Financing; Lender’s
Concerns and Liabilities; Due Diligence Requirements; Legal Ethics in Commercial Real Estate
Financing.

Item: 374667 Manual ___@ $89 E-Manual ___ @ $89

Commercial Real Estate Lease Escalations — Operating Expense Escalation; Escalation for Increases
in Consumer Price Index; Tenant’s Contesting and Arbitration of Electric Increases; Commercial Lease
Escalations Calculations and Billing.

Item: 376645 Manual ___@ $69 E-Manual ___@ $69

Subtotal From Above $

Shipping & Handling (excludes e-manuals) S
($7.00 first item, $1.00 each additional)

SalesTax $

TOTAL $
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Our Distinguished Faculty

Adam Leitman Bailey, Esq., practices residential
and commercial real estate law in New York and
New Jersey, and he owns a 13-attorney real estate
law firm that has achieved the highest rating in
the Martindale-Hubbell Law Directory. This past
year, Mr. Bailey was identified in the top 5 percent
of attorneys in the New York area and named

a Super Lawyer by Law & Politics magazine. His
advocacy has prevailed in numerous important
trials and cases before various courts and trial
venues. Mr. Bailey has been successful in several
trials and settlements involving commercial

and residential building owners and tenants,

real estate developers, real estate brokerages,
cooperative and condominium boards, and has
successfully defended a number of the largest
title companies in the nation. Mr. Bailey has also
applied his expertise in closing various real estate
deals and commercial leases. He has been named
to the board of editors for Commercial Leasing Law
& Strategy and has a real estate column in the New
York Law Journal. A book published by Vendome
titled Insider’s Best Commercial Leases Clauses
consulted and quoted Mr. Bailey for his legal
expertise and drafting of some of the nation’s

top leases clauses. He has appeared in or written
articles on various real estate issues for numerous
publications and has been listed in Who's Who in
Real Estate by Habitat Magazine. As an assistant
adjunct professor at New York University, Mr.
Bailey teaches commercial and residential
landlord-tenant law.

Nicole M. De Santis, Esq., is the vice president
and director of LandAmerica 1031 Exchange
Services, Inc., in Manhattan. Ms. De Santis has
specialized in 1031 exchanges for over eight years
and she has lectured extensively on the 1031
exchange, and other related tax and legal topics.
She speaks with 1031 exchange investors on a
daily basis and provides guidance to investors
from the basic exchange requirements to more
complex exchange structures, such as the 1031
tax implications of partnership “drop and swap”
transactions, securitized tenancy-in-common
transactions and reverse/build to suit exchanges.
Ms. De Santis served as an exchange counsel

for a national 1031 Qualified Intermediary in
Sacramento, California. A prolific writer, Ms.

De Santis’ articles on the 1031 exchange have
appeared in many publications, including The
Sacramento Bee newspaper, Investment Property
magazine, The California Lawyer magazine and
Prosper magazine. Her first book on the topic

of real estate exit strategies is scheduled to be
released by Nolo Publishing in the fall of 2008.
Ms. De Santis is a current member of The New
York State Bar Association and the New York

City Bar Association, and she has served on
numerous professional and philanthropic boards,
including serving as chairperson for both the
Real Estate and Tax Sections of the Sacramento

County Bar Association and a board member for
The Center for Youth Citizenship. She is also a
former member of the Anthony M. Kennedy Inn
of Court and The Barrister’s Club. Ms. De Santis
obtained a J.D. degree from University of the
Pacific McGeorge School of Law in Sacramento
and a B.A. degree from the University of Michigan
in Ann Arbor.

Melvyn Mitzner, Esq., is senior vice president
and chief underwriting counsel (emeritus) of
New York to Commonwealth Land Title Insurance
Company, LandAmerica Financial Group, Inc.,
and Lawyers Title Insurance Corporation. Mr.
Mitzner attended Brooklyn Law School. He has
been adjunct assistant professor at the New York
University Real Estate Institute since 1975. Mr.
Mitzner was a former adjunct assistant professor
at Manhattanville College. He is a member of
the American Bar Association and the American
College of Real Estate Lawyers. Mr. Mitzner is also
a member of various legal committees for the city,
state, American and ACREL bars, as well as the
New York State Land Title Association, on which
he was chairperson of the Legislative Committee.
He is a member of The Association of the Bar of
the City of New York and the Westchester County
Bar Association. He is rotating chairman and
current member of The Board of Assessment and
Review of the City of White Plains. Mr. Mitzner
has published numerous articles in the New

York Law Journal and other periodicals. He has
lectured before a variety of groups, including

the bar association, on real property law topics.
Mr. Mitzner is a contributing author to the

book Real Estate Titles in a chapter on liens and
encumbrances, published by the New York State
Bar Association.

Aaron Shmulewitz, Esq., is a partner at Belkin
Burden Wenig & Goldman, LLP. Mr. Shmulewitz
concentrates in all aspects of cooperative and
condominium law. He represents more than 250
cooperatives and condominiums throughout New
York City in all facets of practice. Mr. Shmulewitz
has also represented literally thousands of
persons in the purchase, sale and refinancing of
apartments over the past 22 years. Mr. Shmulewitz
received his J.D. degree from New York University
School of Law.

Karen S. Sonn, Esq., is a partner at Sonn &
Associates, P.C., where she represents clients in the
purchase, sale and refinancing of residential real
estate property. Ms. Sonn has worked in the New
York City real estate industry since 1985, in both
the public and private sectors, as a salesperson,
broker, property manager, project manager,
teacher and lawyer. Besides her law degree, Ms.
Sonn graduated from New York University with an
M.S. degree in real estate.

Additional Educational Opportunities

Teleconferences: Not able to commit to a full day? Teleconferences are now available.
Visit us at www.lorman.com/teleconference for a complete listing of teleconferences.

2 In-House Corporate Training: If you have a group of 10 or more, it may be
beneficial for you to schedule a seminar at your facility. Contact Lorman or email us at
inhouse@lorman.com to inquire about in-house training on this or other topics.

Partnerships: You could earn a referral bonus by becoming a Lorman partner. Visit
www.lorman.com/contact/associations.php or call Nicki Wolff at 800-678-3940.




Seminar Highlights

Be prepared for the closing - learn essential strategies for
ensuring a smooth transaction.

If you're not equipped to address the vast array of factors that can affect real
estate closings, the closing experience can be unpleasant at best — and
devastating at worst. Join us for this comprehensive seminar and get a

detailed picture of closing issues from start to finish. Experienced professionals
will give you essential information on what to expect from each party involved
in the closing. You'll gain insight on how landlord-tenant issues can effect real
estate. You'll become proficient in handling all stages of the closing - and
learn valuable strategies to minimize tax implications. Take advantage of this
valuable opportunity to make sure you stay up to date on all the laws, forms
and customary procedures associated with successful real estate closings.

Benefits for You

« Gather the necessary information in advance to guarantee a smooth closing

+ Resolve common title issues without hassle — know how to work with the
title company

« Deal with due diligence procedures that affect the closing

- Discover tax-reducing strategies for real
estate closings

« Prevent post-closing issues — and deal with
them if they do arise

Fundamentals of Real
Estate Closings

Professional Manual

You will receive a professionally prepared
manual compiled by the faculty specifically
for this seminar. The seminar will be recorded.
Your registration constitutes your consent to
such recording. If you cannot attend, you may
order a set of the CDs and the accompanying

manual from this program by using the

registration form on the inside panel.

Free Manual
with Registration

Continuing Education Credit

Please remember to bring your license number, ID or other necessary information to the seminar. This will ensure timely reporting of
continuing education credit. Please see our website at www.lorman.com for further details about continuing credit information.

Lorman Education Services
@ is an Accredited

Continuing Education
Provider (ACEP) of the Institute of
Certified Bankers. The Institute of
Certified Bankers (ICB) is dedicated to
promoting the highest standards of
performance and ethics within the
financial services industry. The
“Fundamentals of Real Estate
Closings” content has been reviewed
and approved for 8.00 continuing
education credits toward the CLBB
designation, 8.00 credits towards the
CPB designation and the CTFA
designation; Investing - 8.00 credit
hours.

This course has been approved in
accordance with the requirements of
the New York Continuing Legal
Education Board for a maximum of
7.0 credit hours, of which 6.5 credit
hours may be applied toward the
Areas of Professional Practice
requirement and 0.5 credit hour may
be applied toward the Ethics and
Professionalism requirement. Each
hour may be counted only as
satisfying one category of credit;
duplicate credit for the same hour of
instruction is not permitted. This
course qualifies for both established
and newly admitted attorneys.
Lorman Business Center, Inc. has a
financial hardship guideline.

This seminar meets the requirements
of the Certifying Board for Legal
Assistants of the National Association
of Legal Assistants, for continuing
legal assistant education credit
required to maintain the CLA
(Certified Legal Assistant) credential
for 6.00 hours.

This program has been approved by
the National Federation of Paralegal
Associations for 6.00 hours of NFPA
continuing education credit
including 0.50 hour of ethics.

This course has been submitted to
the State of New York for 6.0 hours of
continuing education for real estate
agents. Approval Pending.
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